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Gulfstream introduces
new aircraft family
Gulfstream has introduced an all-new
family of business jets: the Gulfstream
G500 and G600. The two new aircraft
optimize speed, wide-cabin comfort and
efficiency to offer customers best-inclass performance with advanced safety
features.
The G500 can fly 5,000 nautical
miles/9,260 kilometers at Mach 0.85 or
3,800 nm/7,038 km at Mach 0.90. The G600
is capable of traveling 6,200 nm/11,482
km at Mach 0.85 or 4,800 nm/8,890 km at
Mach 0.90. The maximum operating speed
for both aircraft is Mach 0.925, the same
speed as Gulfstream’s G650 and G650ER.
Carrying up to 19 passengers each, the
G500 has three living areas, and the G600
has up to four, as well as an optional crew
rest area.
The G500 and G600 are powered by
versions of the new Pratt & Whitney
Canada PW800 series engine. The PW800

delivers excellent fuel efficiency, fewer
emissions and engine noise, and has a
10,000-hour time between overhaul with
no midlife inspection for lower operating
cost. The combination of the new PW800
engines and the Gulfstream-designed wing
result in industry-leading fuel efficiency
for both the G500 and G600.
The first flight of the G500 is scheduled
for 2015. Gulfstream projects it will
receive type certification from the U.S.
Federal Aviation Administration and
European Aviation Safety Agency in 2017
and begin deliveries in 2018. The G600
flight-test program is expected to begin
approximately 12 to 18 months after the
G500’s, and entry-into-service is projected
to be in 2019.
Speaking at the unveiling of the new
aircraft Gulfstream president Larry Flynn
said “This is another extraordinary day
in the history of Gulfstream. I could not
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Quotes of the day

Roger Whyte

“The new Part-NCC
regulation is a revolution
for non-commercial
operators and offers business
opportunities for AOC
holders.”

Chairman of CEPA EXPO 2014

be more pleased to announce the next
generation of Gulfstream aircraft. The
G500 and G600 build upon the technology
present in our G650 and our latest aircraft,
the G650ER. Once again, our customers
played a major role in the development
and creation of these aircraft. The G500
and G600 continue the long Gulfstream
tradition of being the first original
equipment manufacturer to ensure an
optimal combination of speed, range,
wide-cabin comfort and fuel burn.”
“The G500 and G600 are tremendous
additions to our family of aircraft, filling a
niche in an already extensive product line,”
Flynn added. “In 2008, we introduced two
game-changers in business aviation, the
G650 and G280. Now, six years later, we’re
introducing another pair of revolutionary
aircraft, the G500 and G600.”

“Our reason for being here
is to shape future history of
business aviation in the CEE.”
“Business Aviation’s
humanitarian role is an
important element
of a well functioning society.”

Vladimir Petak

James Hardie

Director for Business Aviation
services of ARINC Direct

Philippe Renz

Meyer Avocats, Associate,
Attorney-at-law

“I believe CEPA EXPO
is one of good examples
how mutual cooperation
can move your
business forward.”

ABS Jets , Chief Executive Officer,
Member of the Board of Directors

“It is gratifying to see so
many friends and business
colleagues here at CEPA Expo.
I am thrilled that you have
come to Prague for this truly
unique event here in the heart
of Europe. I wish you a very
successful CEPA Expo 2014.”

“CEPA is a great
opportunity to meet with
ambitious and progressive
operators who are seeking
to meet an important need
through the capabilities
that only business aviation
can provide. Now as part
of Rockwell Collins we are
working hard as a company
to enable technology
advances that can enhance
the flying experience with
new hardware solutions,
better information
management and service
delivery capabilities.
Thanks for the opportunity
to meet again at CEPA
EXPO.”

Kamil Rudolecký

Deputy Minister of Transportation
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Summit Summary of CEPA EXPO 2014
As delegates and speakers entered the
historic surrounding of Prague Castle
they were looking forward to hearing
presentations about one of the most dynamic and exciting growth markets in
the Northern hemisphere. The fifth CEPA
Expo 2014 is poised to be the most unique
event yet, delegates from across the globe
have heard presentations on a portfolio
of subjects of critical importance to the
business aviation community in Central

and Eastern Europe and beyond. This
year’s CEPA Expo is titled “Business
Growth Through Aviation,” and the focus
is on the economic advantages and benefits that business aviation deli-vers to the
growing economies and states of Central
Europe.
Proceedings were underway with delegates being welcomed by CEPA Founder,
Dagmar Grossmann, who outlined the

key elements of CEPA Expo 2014 and the
achievements of the organisation so far.
In addition to welcoming remarks
by CEPA Chairman Roger Whyte and
GAMA President and CEO, Peter Bunce,
the first session included an opening presentation by the Deputy Minister of Transport of the Czech Republic, Mr. Kamil
Rudolecký. The Deputy Minister outlined
the importance of Business Aviation in
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the Czech Republic and throughout the
region.
Presentations on the morning of first
day included panel sessions on “Bringing
Business East”, this was followed by EBAA
President Fabio Gamba. Mr Gamba
delivered his view on latest developments
in European business aviation and the
implications for Central and Eastern
Europe.
In the afternoon the focus shifted to
Safety, Regulations, Compliance and Se-
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curity with presentations by Doug Carr
from NBAA, Thomas Pink & Clemens
Horvath of Austro Control and Peter Beer
of FH Joanneum. The Safety session concluded with a panel discussion on Safety
Management.

At the end of this session delegates
were invited to attend the spectacular
CEPA Expo dinner which will take place
at the historic Zofin Palace, one of the
most iconic locations in the history of the
Czech nation.

The final session of the afternoon featured presentations by Kurt Edwards of
IBAC, Peter Ingleton of IBAC and Philippe
Renz of Meyer Avocates. This session finished with a panel discussion on Developments in Regulation, Policy and Practices
affecting Business Aviation, what to expect?

Don’t forget there is the opportunity
to watch the ceremony of the Changing
of the Prague Castle Guards. This takes
place once a day at 12.00 noon and delegates to CEPA Expo have the chance to
watch on both days of the Expo.
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CEPA Expo 2014 - connecting East
and West
Interview with Dagmar Grossmann, pioneer of business aviation in CEE region
and CEPA founder.
What are the key messages you would
like delegates to take from CEPA Expo
2014?
The key messages this year is how to
cope with outside threats such as the
crisis in Ukraine, the impact this has on
our industry in a relatively new and young
market and, thirdly, what do both sides of
the industry, CEE and West Europe have
to do to overcome this. In addition we are
looking at how to improve the network,
support and the relationship between two
strongly related but culturally separate
areas.
What do you see as the biggest
challenges facing business aviation in
Central Europe?
In the CEPA countries stability is
very weak, and the West always tries to
maintain their leading position. Take for
example Banks. The subsidiary banks are
located in the CEPA countries whereas
the main central banks are located in
France, Austria or Germany.
This means that financing an
aircraft can be very difficult sometimes,
most of the risk managers see CEPA
companies as a high risk or as new
money and so they do not offer the
same conditions. As for Ukraine, yes I
understand that the new money has of
course different origins. However when
it comes to buying an aircraft, it does
not matter if the bank approves it and in
the case of the crisis, the CEPA countries
not only suffered from various threats
(with the embargo and the fact that many
suppliers here have been left behind),
but the very weak confidence was
immediately broken. This made trading
conditions worse with immediate effect.
For business aviation industry in the
CEPA region the repossession of some
aircraft in Ukraine made it doubly hard
to conduct business in the region. That
is a pity and still shows we have to work
hard on the fact that as countries within
the EU everyone should be equal, and
within that structure the confidence and
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whole auditorium in the discussions. But
we are a non-profit organization at CEPA
and with the legal structure of CEPA
Expo we want to be sure that we just
cover the expenses and continue to focus
all the enthusiasm on improving every
year. As the event has grown visitors,
exhibitors and participants love and
appreciate the attention to detail and
the fact that we slowly move to become
an institution. CEPA Expo attracts a

lot of attention to Prague and the City
is very proud of this. Within the last 5
years we still do not have a comparable
competitive show here in CEE and that
shows that we cover mainly all topics
of relevance to the area at CEPA Expo.
The Chairman changes every year and
the planning discussions are something
that still keeps the CEPA Expo moving
forward, not standing still. However
sometimes it happens that the problems
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we want to address also have an impact
on our organisation and this means we
can take on the challenge and translate
them to a higher level and use them as
topics for discussion at CEPA EXPO. This
is a challenge, but it works.
In the next 5 years I see the CEPA
EXPO as a bigger event but still with
the same goals and objectives of
delivering and supporting a thriving,
buoyant aviation market in the region.

Gallery from Speakers Event

the conditions should be more favorable
than outside the EU.
So far, what do you think has been
CEPA’s greatest achievement?
Business aviation in CEE has developed
into a most promising market and
according to the personality, history and
culture of the UHNWI it will continue
to do so. CEPA Expo and the CEPA
organization has become an institution
that addresses all kinds of questions and
delivers help to many successful ventures.
Thanks to the positive work of CEPA
there are many positive side effects. For
example more investors are coming
to the region and understand that the
old iron curtain is just an illusion, Prague
and other cities offer a lot of business
opportunities and with less obstacles than
anywhere else. We achieved a lowering
of the barrier of entry in some countries
and as Prague is centrally located we can
encourage more business to the region.
The CEPA EXPO, with all its participants
over 5 years, can reduce cultural barriers
and help the CEE in terms of growing and
developing business aviation. This is what

makes me personally very thankful and
glad, it also shows that the work is very
rewarding and creates a positive feeling
about the region.
How would you compare CEPA with
other business aviation associations?
CEPA is a “hands on” association and
a provider of many benefits due to the
growing influence it has on government
policies. However CEPA does not see itself
to be lawmaking or lobbying institution,
that is and was not the primary goal of the
organization.
CEPA connects, clarifies and supports
the growing markets in the region, where
one market has become established and
a new market is developing, possibly
which has more business, CEPA acts a
bridge bring the two together. That is
the essence of CEPA and what we will
continue to develop.
Where do you see CEPA in 5 years
time?
Looking back over the last five years,
some shows, such as the third one, were
a real breakthrough, when we invented
the CEPENGER and could involve the
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NBAA’s Doug Carr Promotes Safety
at CEPA Expo 2014
Bombardier
Introduces
the Challenger 650
The Challenger 650 jet sets new standards in value and in-flight experience

Bombardier has announced it has
expanded its leading Challenger family of
business jets with the addition of the new
Challenger 650 aircraft. In partnership
with NetJets, the global launch customer
for the aircraft, the Challenger 650 jet
was introduced at the National Business
Aviation Conference and Exhibition
(NBAA) in Orlando, Florida during a
special unveiling event.

At CEPA Expo 2014 Doug Carr,
NBAA’s vice president of regulatory and
international affairs, gave an excellent
presentation on the current trends in
business aviation safety.
Carr presented several tools for business
aircraft operators, including the recently
published Flight Safety Foundation Duty/
Rest Guidelines for Business Aviation and
the new NBAA Training Management
Systems tool. NBAA partnered with the
Flight Safety Foundation to update the
Duty/Rest Guidelines for Business Aviation
in an effort to address the 24-hour-a-day
needs of business aviation while considering
current research in fatigue science and
human physiology. Carr advised that

implementing the concepts highlighted
in the guidelines document can help
flight departments meet the needs of their
customers while alleviating the risk of
fatigue.
Carr also illustrated how the NBAA
Training Management Systems tool uses
data from business aircraft operators to
tailor training events to meet current trends.
The concepts presented in the Flight
Safety FoundationDuty/Rest Guidelines for
Business Aviation and the NBAA Training
Management Systems tool universally apply
to all business aircraft operators advised
Carr. CEPA EXPO attendees learnt how to
implement these ideas in their own flight
departments.”

Carr also shared tips for developing
a positive safety culture within flight
departments, including guidance on how
including culture in an organisation’s goals
can help leaders foster a positive safety
culture.
Doug Carr is NBAA’s vice president of
safety, security, operations & regulation. He
is responsible for leading the Association’s
efforts on business aviation safety and
security and oversees NBAA regulatory
activity regarding business aircraft
equipment mandates, operations and
security. Carr is a commercial, multi-engine,
instrument rated pilot and a certificated
flight instructor.

On June 11, 2012, NetJets placed a
firm order for 25 Challenger 650 jets,
formerly referred to as the Challenger
605 “NG”, with options for 50 additional
aircraft. The Signature Series brand of the
Challenger 650 aircraft has been designed
with unique features such as customized
cabinetry, seating, next-generation InFlight Entertainment (IFE) and lighting.
Deliveries of the aircraft are scheduled to
begin in 2015.
“The Challenger 650 jet enhances
our leading business aircraft portfolio,
the largest within the industry and will
establish new standards in its segment,”
said Éric Martel, President, Bombardier
Business Aircraft. “This aircraft will
provide our customers with the ultimate
in-flight experience, a superior baseline
offering and the lowest direct operating
costs in its class. With the Challenger 650
jet, they will have it all,” added Mr. Martel.

NetJets Senior Vice President of Global
Asset Management Chuck Suma said,
“The proven reliability of the Challenger
605 series playaed a significant role in our
decision to order Challenger 650 aircraft.
This new aircraft, with its enhanced
performance capabilities, cutting-edge
interior design and the lowest direct
operating costs in its class, will be a great
addition to our fleet.”
Performance and Efficiency
The Challenger 650 aircraft’s enhanced
GE engines offer greater thrust, shorter
take-off distance, extra payload capacity
and greater range capabilities out of
challenging airports. With a true 4,000
nm (7,408 km) range capability, the
Challenger 650 jet will connect London
to New York, Dubai to London and Sao
Paulo to Miami non-stop.
Comfort and Technology
The Challenger 650 aircraft’s widestin-class cabin has been completely
redesigned to offer the ultimate inflight experience, with breakthrough
design attributes and unique expressions
of comfort, control and connectivity.
Inspired by the design and ergonomics
of the new Challenger 350 aircraft, the
Challenger 650 jet will feature redesigned
seats and galley, business aviation’s most
advanced and best equipped Cabin
Management System, largest-in-class

HD monitors, Audio Video on Demand,
Bluetooth integration and industryleading connectivity capabilities. The
Challenger 650 aircraft will feature the
Bombardier Vision flight deck, providing
pilots with cutting edge technology and
superior design aesthetics for new levels
of control and comfort, in addition to
increasing situational awareness and
reducing pilot workload. The combination
of the capabilities provides the best value
in business aviation: latest generation
Flight Management Computer, Synthetic
Vision System, MultiScan™ weather radar
and available head-up display.
Customer Support Network
The Challenger 650 aircraft ownership
experience comes with a top-rated
support and service commitment and
capability. With 14 Regional Support
Offices worldwide and a Customer
Response Team that comes to you when
you need support; fly confidently knowing
that we back our best in-class aircraft
with best-in-class support. Let us help
you protect your investment with Smart
Services programs, over 60 service and
maintenance facilities across the globe,
flight and technical training and a parts
distribution network that’s as expansive
as the range of our jets.
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AELIS Group
reaching new
milestones
Aviation Times interviews Philippe Lienard
shortly before CEPA Expo 2014

A review of Central European
private aviation
by Andrew Charlton
Commercial aviation is been celebrating its 100th anniversary this year. IATA,
the scheduled international airlines’ association, has been at the forefront of promoting this milestone. Which is ironic:
the flight was a biz-av one.
It may be ironic, but sadly, it is also
typical. The commercial airlines are never slow to take good ideas that the business aviation community generate and
use them for their own advantage.
But it does not have to be a one way
street.
The commercial aviation industry is
100 years young. If there is one thing
that we have learnt from the last century
is that it is when there are challenges the
industry responds best. In that context,
east Europe is a fascinating laboratory. It
is hard to imagine a more complex operating environment in the region since the
fall of the Berlin Wall.
Operators in the region currently have
to navigate political upheaval, infrastructure challenges, economic uncertainty,
competition and operational issues simultaneously. In other words, it is an environ-

ment custom built for business aviation.
In the old days, as with commercial
aviation, operators could rely on antediluvian regulation to build a huge fence
around their operations. They could be
fat dumb and lazy. Many of the legacy
commercial airlines still want that to happen. Hello. The eastern European legacy
carriers know those days are gone. Go to
Budapest, Warsaw or indeed Prague and
you can see in an instant that things have
changed, for ever, in ways that others in
west Europe are slow to understand.
With risks and challenges in all directions, the Central European private aviation community has to add another issue
– how to develop the business in the face
of more established operators from other
regions keen to swoop in and take the
business away.
So what are the central and eastern European operators to do? At Aviation Advocacy, we have been involved in answering this question, from the front line, for
several years. There are no magic tricks,
but there are good ideas that we can use
to work with you to grow your business.

And yes, some of them come from the
commercial airlines and our experience
of working with them.
Any analysis needs to start with great
data. Aviation Advocacy works with its
associated firm WingX to fully understand the background and to find the opportunities. We call on our experience of
working with infrastructure providers,
including airports in the region and air
traffic controller agencies, and the airlines
to take the best from the best and to find
that edge.
At one level, the solution is simple and
you do not need consultants to do it. All
you have to do is focus on costs, service,
positioning and operations all at the same
time. Easy. But frankly, few operations
do not benefit from outside eyes, outside
thinking and outside perspectives from
time-to-time.
You operate in a complex part of the
world, at a complicated time. It takes
brains as well as brawn to succeed in this
sort of environment, but as Frank Sinatra
so wonderfully put it, ‘If you can make it
here, you can make it anywhere.’

During the last year the AELIS Group have posted
some significant results with 85% growth in aircraft
sales and leasing transactions rate compared to
the previous year. To back this up the company
has opened new offices in Asia, Central and South
America and Africa. This year AELIS has been
successful with the new business model “Aircraft
Investment Solution”, which is a tailor-made benefit
opportunity to bring the desired aircraft to the
operator, and a foreseeable stream of revenue over
a defined time frame to the investor.
Philippe Lienard, CEO of the AELIS
Group recently spoke with Aviation Times
about the group’s activities in Central
and Eastern Europe. We first asked him
how important the CEE region is to the
AELIS Group. Philippe replied. “The
CEE is so important for AELIS Group
that we established our HQ in Bratislava.
It is a developing region, moreover it is the
only region in Europe with real growth. In
the CEE, we believe that knowledge and
experience are crucial for the client, which
has been demonstrated by positive feedback
on the quality and relevance of our services.
The fact that we entered the industry 25
years ago demonstrates our experience and
expertise in the region.“
When questioned further about the
region Philippe advised “Despite the
full integration of the CEE in Europe, the
western European financial institutions and

opinion leaders still see the CEE as a “risky
area”. Our role is to change this impression
and highlight reasons for investment.”
Talking about recent business
developments, for Aelis, in the CEE
region Philippe explained “In 2014, the
AELIS Group has purchased, sold and
financed 2 VIP aircraft, 5 regional aircraft
and 3 engines in/out of CEE. Our activity
is global, and even if business within CEE
is very limited, our activity in the CEE as
Seller, Financer or Recipient for the aircraft
is very important.”
In summary we concluded that the
AELIS Group have been very successful
in many parts of the world, but questioned
Philippe on the key factors that he thinks
are important to successfully do business
in Central Europe? He responded by
saying “The main criteria for our success

is confidence and respect. The CEE is
a region that has often been seen by western
European and American companies as
a “one shot” deal, where a transaction can
be carried out from an office in London
or New York without a real long term
involvement. Nowadays, the people in the
CEE are more cautious and will not build
up trust in companies which have not
demonstrated a high level of expertise and
persistent reliability. As an illustration of
this the AELIS Group has been established
in Slovakia for more than 5 years. The board
members live in Slovakia, our staff speaks
Czech, Slovak, Hungarian, Polish, Russian,
and of course, English, German, French
or even Chinese. We do care and respect
people, we understand the way of life in
the CEE, we know the banks, the operators,
the private clients, we have a track record
and “word of mouth” has created our welldeserved reputation.“
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