
I would like to welcome 
you to CEPA EXPO and 
the EBAA Regional Fo-
rum. We can look forward 
to an excellent couple of 
days with some intensive 
discussions and exchang-
es of information. In par-
ticular, the teaming up 
of CEPA and EBAA for 
the CEPA Expo 2015 has 
broadened the scope and enriched the 
content of the conference.

The world we live in is changing at a 
faster pace than ever before - and with 
it, the field of business aviation. As in 
the past, Central and Eastern Europe is 
again at the crossroads of political, hu-
manitarian and economic transitions. At 
the same time, many aspects of business 
aviation are in a state of transformation. 
The way aircraft are operated, utilized, 

chartered, licensed, insured, financed, 
taxed and regulated are all changing. The 
purpose of this conference is to provide 
delegates with the knowledge of and in-
sights into not just current developments 
but hopefully, ways to remain at the fore-
front of change moving forward.

The Business Aviation industry in our 
region is expected to continue to grow in 
the future. The needs and opportunities 
for this industry are greater than ever. 

In our ever more complex 
and intertwined world, 
only business aviation can 
provide the speed, dexter-
ity,  flexibility, record of 
safety and security to get 
individuals and groups 
of people face-to-face, to 
conduct business, diplo-
macy, solve problems and 
serve the public-at-large.

I believe that the knowledge gained 
from and the relationships developed 
through a presence at CEPA Expo 2015 
will provide strong support for the future 
of business aviation in the region. It will  
help all of us to better identify the oppor-
tunities, which are out there, and to learn 
how to better take advantage of them.

I wish you a very productive CEPA 
EXPO and EBAA Regional Forum.

Roger Whyte
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Many people are still overly skeptical about the nature 
of business aviation on the Russian market. In truth, 
we haven’t seen any major fail in business aviation 
service providers in this market and all scheduled 

charter flights have been able to be properly handled 
– for example, during the Olympic Games in Sochi. 

Anna Serejkina,  RUBAA, Managing Director

Welcome to CEPA Expo 2015



Dagmar Grossman, the 
founder of CEPA Expo, echoed 
Roger’s comments and further 
highlighted the benefits of its 
joining with EBAA to put to-
gether an outstanding program 
for this two-day event. This 
was further reinforced by the 
comments of Brian Humphries 
of EBAA, who explained more 
about EBAA’s involvement in 

CEPA Expo.
The welcome addresses had 

a further official stamp of ap-
proval when the Czech Dep-

uty Director of the Civil Avia-
tion Department, Mr. Zdenek 
Jelínek, addressed the delegates 
and outlined recent develop-
ments in the region.

Finally, Jackie Davis, who 
had also moderated the first 
panel discussion, brought the 
opening session of the CEPA 
Expo to a close and he encour-
aged all of the delegates to en-

joy their time in Prague and 
make the most of Czech hospi-
tality and warmth during their 
time at the Expo.

The first day of the Expo 
featured an exciting line up of 
panelists and presentations. 
Delegates were brought up-
to-date on the general state of 
business aviation across the 
region and they were given an 
enticing look into the possibil-
ities for the future - in particu-

lar, in a series of presentations 
on the Russian market, which 
seemed to create a great deal of 
interest.

After lunch, the focus shifted 
to other parts of Europe with 
a session on the opportunities 
that exist in the countries that 
were formerly part of Yugosla-

via. This was followed by a pre-
sentation about the Prague air-
port and the challenges it faces 
in the future. The final session 
of the day consisted of panel 
sessions with breakouts on new 
regulations and aviation laws.

The serious business of the 
day was brought to a close by 

Roger Whyte and Fabio Gam-
ba. In summarizing the day’s 
presentations, they touched on 
many of the key points touched 
on earlier in the two-day event 
and formally invited guests to 
attend and enjoy CEPA’s sched-
uled evening reception.

Russia & Busav: Temporary Glitch or Protracted Predicament?

Ed Bolen, CEO, NBAA

State of the Industry

Global Perspectives of and Challenges Facing Business Aviation

CEPA Expo 2015 opened today with a packed 
programme of activities which delivered 
an outstanding day of presentations and 
networking opportunities. Proceedings were 
kicked off with a welcome address from the CEPA 
Expo Chairman, Roger Whyte, who wished the 
delegates a very productive CEPA Expo 2015.

DAY 1 HIGHLIGHTS OF THE DAY 1 
OF CEPA EXPO & EBAA REGIONAL FORUM 2015

"Great discussions here."
Oliver Bergsh, Jet Aviation , Vice President 

Sales and Customer Relations



Last evening, there was a 
welcome reception for the 
speakers, moderators and pan-
elists that were the key to the 
anticipated success of CEPA 
Expo 2015. The reception took 
place at the Zlata Praha restau-
rant at Prague’s beautiful Inter-
continental Hotel. Over 100 
delegates had a chance to en-
joy the convivial atmosphere 

of the Zlata Praha, which is ap-
propriately named for “Golden 
Prague” and situated close to 
the heart of the old city cen-
tre. Everyone seemed to agree 
that this year promised an out-
standing CEPA Expo, with an 
exceptional range of planned 
presentations and discussion 
forums.

CEPA Expo welcomes 
speakers and panellists

Evening 
Reception

"Aviation insurance policies exist for war risks. Thankfully the incidence 
of war related losses is low and individual risks and regions are carefully 

assessed. Insurance companies will settle this loss but recovering 
any claims payments from the perpetrators is unlikely. This loss will 

be absorbed by the industry but will have a minimal direct impact on 
the cost of insurance for individual airline or business jet operators 
as this policy is separate from conventional aviation hull policies."

Matthew Day, Hayward Aviation insurance brokers

"CEPA Expo is an ideal networking opportunity 
for us. We are looking forward to hearing 
about the growth of business aviation in 
central and Eastern Europe, which is an 
increasingly interesting region for US."

Martin Kennaugh, Manager of ICM Aviation



What is Embraer's view of the 
market in central Europe?

Despite the weakness in 
western economies, we see 
good prospects  for Central 
Europe. With GDP annual 
growth rates above 3% over the 
next 3 years, Central Europe is 
a bright spot compared to the 
slow economic recovery coun-
tries in western Europe. Busi-
ness aviation in central Europe 
may follow the current eco-
nomic growth in the region.
Which aircraft are you finding 
as most popular in the region?

Currently, the great majority 
of the bizjet fleets in Central 
Europe are composed of light 
to medium jets. We don’t see 
any dramatic change in this 
profile in the medium-term. 
We believe that models in these 
jet classes will continue to be 
the most popular in region.
What changes do you see for 
the future?

In the short-to-medium 
term we see a slow growth of 
the global economy with fo-
cus shifting from emerging 
markets to US. In the business 
aviation arena we see not only 
the demand following the eco-

nomic growth pattern but also 
a persistent gap between new 
and pre-owned aircraft prices 
(and inventory) with innova-
tive models fueling demand.

In the long-term we believe 
that the unbalanced and turbu-
lent global economic scenario 
will continue. Sustainability, 
as a philosophy, will play an 
important role as the society 
will require it from companies 
who will be expected to show 
real actions towards social and 
environmental developments. 
Business aviation will face 
empowered, connected and 
more demanding users and a 
key driver to succeed in this 
environment will be technolo-
gy-driven innovations encom-
passing OEMs, operators and 
passengers.

With the recent certifica-
tion and entry into service 
of the Cessna Citation Lat-
itude, Textron Aviation is 
seeing an increased interest 
of its newest midsize busi-
ness jet within Central Eu-
rope.

Speaking on behalf of 
Textron Aviation, Harduin 
Putrich, regional sales direc-

tor for Europe, says: “Cen-
tral Europe is an important 
market for Textron Aviation, 
and now with the addition 
of the Citation Latitude, we 
have the ideal aircraft port-
folio to support the expan-
sion of business aviation in 
this region. With one of the 
most comfortable and spa-
cious cabins available in the 

midsize category, in addition 
to its best-in-class operating 
costs, we were right in antic-
ipating the Latitude would be 
very well received in the Cen-
tral European market.”

 “Business aviation in this 
region is incredibly buoyant 
and looking ahead, we’re very 
excited about how this mar-
ket will continue to grow and 

how, with our broad product 
offerings, we can help more 
businesses and consumers en-
joy the time-saving advantag-
es of business aviation.”

Embraer has a positive 
view of Central Europe 

Textron Aviation sees growth in Central 
Europe with the new Cessna Citation Latitude 

With Embraer aircraft featuring in the fleets of many cen-
tral European Operators Aviation Times talked with José 
Eduardo Costas to discuss Embraer's view of the region. The National Air Transpor-

tation Association (NATA) and 
Euro Jet Intercontinental have 
announced the formation of a 
strategic training partnership 
to help fulfill Euro Jet’s goal of 
offering a high standard of ser-
vice.  

Euro Jet has developed a 
world class operations center 
in Prague and a vast network of 
handling agents, this has meant 
it has become one of the glob-
al  leading ground support 
companies.

“Our company reaction to 

Euro Jet’s nonstop growth over 
the past seven years has not 
been to sit back and be content 
with what we have, but rather 
led us to constantly think, what 
can we do better? It is a huge 
honor for us to have them work-
ing with Euro Jet. Not only do 
we get to work with a top notch 
organization, but our team will 
be even better at what they do 
and our customers will reap the 
benefits,” says Charlie Bodnar, 
CEO of Euro Jet.

Euro Jet and 
NATA Form 
Strategic 
Partnership

For a number of years it 
has been known that the phe-
nomenon of grey charters in 
Russia is kept in existence 
as a result of shared govern-
mental and private interests. 
However this situation may 
change following a ruling by 
the Russian court. The Federal 
Antimonopoly Service (FAS) 
of the Russian Federation has 
decreed that all Russian flight 
permits be issued in confor-
mance with Russian law.

An appeal by Rosaviatsia 
and Aerotrans, the two com-
panies accused of having a 
monopoly in issuing permits, 
against the FAS decision was 
heard by the Federal Arbitra-
tion Court for the Moscow 
Region on August 28, 2014.

The decision by the FAS 
was upheld which means that 
there should now be far more 
transparency when applying 
for Russian flight permits.

Court Ruling may see an end 
to Grey Charters in Russia
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